THERAPIST BUSINESS COACHING GROUP

CONFIDENTIAL QUESTIONNAIRE

Private Practice:
How long have you been licensed?
Are you in private practice part-time or full-time?
How long have you been in private practice?
What percentage are private pay clients?

What percentage are managed care clients?
What would be your ideal percentage of private vs. managed care clients?

How many clients do you see on average weekly/monthly?

What is your fee (private pay and/or managed care range of reimbursement)?

Do you offer a sliding scale fee?

Clinical Specialties:
What are the clinical issues that you specialize in?

What types of clients do you work with (i.e. adult, couples, teens, and/or children)?
What types of clients do you most enjoy working with?

Do you do short-term therapy, long-term, or a combination of both?

Business Aspects:
Do you have a business plan (i.e. mission statement, vision statement, financial goals)?
Do you have a marketing plan?

Do you have marketing materials (i.e. web site, brochures, flyers)?

Do you do any networking?

Do you give workshops/seminars?

How do you get referrals?  What percent are from:
Existing or past clients (word of mouth)?
Colleagues?
Managed care companies?
Internet (i.e. website, therapist web directories)?
Networking?  
Advertising?
Workshops?
Professional Associations?
What is your biggest challenge?
What are the top three things that would make this group a success for you?
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3.
Email completed form to Betsey at coach@BetseyWilliams.com
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